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PRICING THE EPIPEN:
THIS IS GOING TO STING
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The “Pricing the EpiPen: This “This Is Going to Sting” case focuse‘s-on

the issues revolving the upsurge of the cost of EpiPen, a product that
helps those with severe allergy emergencies. The strategies used, the
ethics behind the high US prices, and ways to fix the problem and reduce
the backlash are analysed in this case.
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This case reveals the factors that govern the flow of
regulation authorities and the aspects of competition in
arriving at appropriate pricing models. The policies thus

required must be effective in providing regulation of price
while at the same time supporting the invention.
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Making the EpiPen more affordable to the uninsured
or low-income patients include introducing a tiered
pricing structure or coups for ever the gadget. This
approach of managing organizations thus meets
both the economic and social objectives.
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Conclusisn

The "Pricing the EpiPen: This case solution of the “This Is Going to
Sting” presents some valuable lessons on the right approach to
pricing that does not compromise ethical business practices while
at the same time maximizing profit. Through such measures as
modifying the prices, increasing the level of transparency, and
o | considering the possibility for other options, it would be possible
Sasses ve R to meet the public’s need for this medication.
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This is just a sample partial case
solution. Please place the order on
the website to order your own
originally done case solution.

Resource: Visit
thecasesolutions.com for detailed
analysis and more case studies.




